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DR. KALLIWODA

INTERNATIONAL RESEARCH GmbH

SendR SE

A leading media intermediary in digital music market.

m  We initiate a buy recommendation with a target price of EUR 27.98. It
implies 33% holding period return. SendR is a technologically leading,
vertically integrated independent clearing house for the music industry.
The main strengths of the company are the founders’ many years of
experience and well-established connection to innumerable labels as
well as global distribution platforms.

m Music industry is entering into a transition to a new phase. In 2014,
digital music revenue for the first time matched the sales of physical
music industry at $6.9bn, each contributed 46% to the total revenue of
music industry. The digital market is forecasted to greatly expand in
the future. With a plan to acquire EUR 3.0mn of rights package, SendR
aims to capitalize on the potential of this growing segment.

m  Our valuation methods lead to a target price of EUR 27.98 by the end
of 2015. In our opinion, SendR is a promising company with a great
upside potential. The company is leaded by a consistent and experience
management team and follows a sound business model.

m  Main risks to our target price are: high dependence of SendR on three
tier-1 platforms; cluster risks from the acquisition of sizable license-
rights package.

m  Key Facts

in EUR Mio. 2011 2012 2013 2014E 2015E 2016E
Nettoumsatz 6.82 8.92 8.75 9.10 12.28 16.22
EBITDA 0.52 0.71 0.82 0.70 1.56 2.09
EBIT 0.47 0.63 0.76 0.63 1.47 1.97
Nettoergebnis 0.24 0.40 0.51 0.44 1.01 1.34
EPS 3.01 0.33 0.42 0.36 0.83 1.11
Tangible BVPS 15.16 0.80 0.90 1.24 1.99 1.71
RoE 28.12% 36.65% 49.52% 33.96% 51.64% 60.11%
EBIT-Marge 6.82 % 7.01% 8.67 % 6.96% 12.00% 1213 %
PIE 6.98x 63.64x 50.00x 57.69x 25.18x 18.88x
P/Tangible BVPS 1.38x 26.40x 23.34x 16.88x 10.57x 12.26x
EV/EBITDA 49.34x 36.01x 31.02x 36.47x 16.33x 12.24x

Source: company data, Dr. Kalliwoda International Research GmbH
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1 Company profile

Overview

SendR SE | Initial coverage | April 2015

SendR SE is a German media company, pioneering in digital media distribution and exploitation of aggregated
license rights. Originated from the establishment of finetunes in 2003, the Hamburg-based company is a
technologically leading, vertically integrated independent clearing house for the music industry. The company
aggregates music license rights from independent labels and subsequently distributes/ exploits them via a broad

range of a-la-carte online portals such as iTunes or Amazon and/or streaming platforms such as YouTube,

Spotify or Deezer. The main strengths of the company are the founders® many years of experience and well-

established connection to innumerable labels as well as global distribution platforms. With a fundraising target

of €3 million, SendR currently focuses on the acquisition sizeable license-rights packages from leading

independent labels, aiming to gain considerable and profitability-boosting economies of scale. Boasting a catalog

of more than 120,000 artists, more than 600,000 distributable assets (tracks) generating over 1 billion usage

(downloads and streams), and more than 3,500 direct and indirect licensors, SendR is among the top 5

independent clearing houses worldwide.

Business Model

SendR’s business essentially conducts the aggregation of license rights (contracting with rights-holders such as

creators, authors, artists, and record labels), and then the distribution/ exploitation of these license rights via

point of sales. The company derives its volume-dependent revenue mainly from the sales of these portals and

platforms — in form of commission (5-30%) from paid royalties. It therefore offers or has to offer auxiliary

services such as digitizing content, offering marketing solutions, metadata services, delivery of license-assets

and accounting millions of lines/usages up to a detail of 15 fraction digits. Although distributing to

approximately 450 licensees, SendR’s revenue is mainly contributed by the three largest third-party shops (TPS),

iTunes, Spotify and Amazon (more than 70%).
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Business units. The company offers its products and services through 4 subsidiaries:

SendR SE

creative talents
GmbH

finetunes GmbH ROYRIT GmbH

100% J

100% 100% )

Cargo Digital
Services GmbH

m  Finetunes is one of Europe's largest digital distributors of music, leading European Digital Service
Providers (DSP) and one of the few suppliers of licensable music download store technology. The
business fundamentals are unique proprietary software technologies (mass encoding software, digital
warehouse, label admin software, web shop, contenthub etc.), in conjunction with a comprehensive
roster of independent labels. In addition, finetunes offers a full-service solution that allows third parties
to offer a "white label" music download store. This effectively makes finetunes the leading technology
and content provider for exploitation of license rights in Germany, Europe and the rest of the world!

m Creative Talents is the artist-centered distribution extension of finetunes. Established especially to
offer emerging artists a complete solution to distribute their music directly to all digital platforms,
keeping the maximum of royalties.

m  ROYKIT is the music-publishing extension of its older digital-distribution sister, finetunes. As a tech-
driven, innovative and digital independent music publisher ROYKIT is committed to administer the
composition-rights as efficiently as possible.

m Cargo Digital Services is founded to achieve the goal of presenting and promoting, as well as
effectively managing its digital releases to all relevant media partners, thereby maximizing its content’s
visibility in the digital world. Cargo Digital works with more than 450 digital platforms, from major
platforms like iTunes, Amazon, Musicload and Spotify to specialized shops like Beatport, Boomkat,
Juno and regional services like Deezer (France), Musicload (GSA), WiMP (Scandinavia), rdio (US) and
iMusica (Latin America).

Products & Services
SendR’s wide range of products and services comprise

m  PromoTool is an interface between labels and online distribution platforms, radio stations, journalists
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and bloggers, which provides right-holders and rights distributors with comprehensive information

about finetunes' catalog — from release dates to artist and band biographies to current tour data, from
images of bands and musicians to tour and music videos. Additionally, PromoTool offers Online

Promotion to support the promotion campaign of new releases.

Dr. Kalliwoda International Research GmbH | Initial coverage
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m Direct 2 Fan is a distribution solution that combines online media with physical products such as
tickets, CDs, vinyl LPs, T-shirts or other merchandise articles.

m  Banner Network is a target-group-specific banner advertising campaign that can be carried out on
special occasions such as release announcements.

m  ContentHub is an upload application enabling customers to upload content at any time and perform
their own quality checks.

m  White-label is a music download store solution for labels to have their own customized online shop.

Management

The company’s management team comprises two executive directors, the founding partners back in 2003

B Henning Thief is executive director and responsible for the operational processes and technical
management. In the late 2000 he founded GUDBERG Unprinted Media GmbH & Co.KG when he was
studying Law and then Information Technologies+Economics, which developed an audio watermark
and especially the P2P Gopher "blue ice", which was then used by "GVU", the German Society for the
Prosecution of Copyright Infringement, to detect illegal material (mainly video) in P2P-networks.
Based on this experience, he established finetunes in 2003 to serve as a legally acceptable solution for
media consumption.

m  Oke Gottlich is Executive director and responsible for the marketing, distribution and label
management. He is alsoa member of the board of VUT, the German association of 1200 independent
music companies and member of the advisory board of RKW, advising the German federal Ministry of
Economics & Technology on the creative industries. He co-founded finetunes in 2005 in search of a

distribution solution for his own label Nonplace which he ran from 1999 to 2008.

Shareholder Structure

Two major stakeholders of the company are XOMOX GmbH and Géttlich GmbH, each owning approximately
47.6% and 42.1%, established by two company founders, Henning Thie3 and Oke Géttlich, respectively. The
rest is owned by institutional investors (9.2%) and free float of 1.1%. Although no post listing lock-up period
has been agreed, the shares of the existing shareholders are subject to a consortium agreement granting all

members preemptive rights to the other shareholding.

Dr. Kalliwoda International Research GmbH | Initial coverage
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2 Industry Overview

The Fast-Evolving Digital Music Market
The year of 2014 saw for the

revenue  contributed by

digital channels (46%) is on

the same level as physical W Digital
sales (46%). With 39%
increase in revenue to US$ 46% @ Physical

1.57 billion, music

subscription services were a O Performance

major driver of global digital Rights and Synch

growth; digital revenue rose
by 6.9% to US$6.85 billion,
sustaining a sharp upward ¢ ... ;opr

trend of recent years.

However, it was unable to compensate for a global decline in physical format sales (-8.1%), as the overall

recorded music revenues in 2014 fell slightly by 0.4% to US$14.97 billion.

In North America, digital revenues topped US$3.5 billion in 2014 and now account for nearly three-quarters of
the recorded music market (71%). Latin America continued to grow strongly in 2014, with digital growth in the
region over the last year reached 32.1%, compared to a global average of 6.9%. An increase in revenue by 4.9%
saw Japan experiencing digital growth for the first time in five year. Streaming gains and strong advances in
subscription services also help painting a positive picture for music industry in Germany, Europe’s largest

market.

A Steady Shift from Music Ownership to Music Access

DR. KALLIWODA | INTERNATIONAL RESEARCH GmbH Company Analvsis

The music industry is moving through a digital revolution to a new phase, driven by the customer’s desire for
access to, rather than ownership of, music. A number of factors are attributed for the transition towards instant,
real-time, anytime-anywhere-music access: better technology infrastructure, higher smartphone penetration,
cheaper prices for devices, more storage space to store tracks for offline users and improved car integration.
Streaming, which comprises ad-supported and subscription streaming, accounts for 32% of global digital

revenue.
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More specifically, music subscription services is the recorded music industry’s fastest growing revenue stream,
increasing by 39.0% in 2014. The number of paying subscribers increased significantly, up 46.4% to

approximately 41 million. Subscription’s revenue has increased six-fold for the last five year, now accounts for

Dr. Kalliwoda International Research GmbH | Initial coverage
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23% of digital revenue. Ad-supported streaming, 9% of total digital revenue, also enjoyed an accelerating global
growth, up from 16.6% in 2013 to 38.6% in 2014.
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Despite strong growth in streaming service, downloads, decreased by 8.1% in 2014, is still the major source of
revenue for the digital music market, accounts for 52%. Performance rights revenue — income from the use of
recorded music by broadcasters and public venues — increased by 8.3% and now accounts for 6% of total
industry revenues or US$948 million. Synchronization revenues — income from the use of music in advertising,

film, games and television programs — increased by 8.4% in 2014.

DR. KALLIWODA | RESEARCH GmbH

Global Renenue by Sector 2014 Source: IFPI
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Big Global Players Enter the Streaming Market

The lucrative market of subscription music does not only give rise to geographical expansion from recognized

global brands, such as Deezer and Spotify, it also attracts entry from biggest global players. YouTube, owned by

Dr. Kalliwoda International Research GmbH | Initial coverage
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Google, launched its own subscription service Music Key in late 2014 and Apple made its entrance into the

market through its US$3 billion acquisition of Beats.
Untapped Potential

In spite of strong growth in the music streaming sector, there is still a challenging task to get subscription service
to the mass market. The Ipsos 2015 research shows that 35% respondents across the 13 selected markets have

accessed free music streaming services in the last six months, compared to 16% using paid-for music streaming

subscription services. While consumer use of free and paid-for services varies markedly between countries, there

are showcase markets proving that consumers will pay in large numbers for premium music subscription.

The solutions include increasing bundling partnerships and integrating more music subscriptions into phone
billing; better consumer education to improve awareness of the value of the paid subscription service; more

varied payment options to supplant the basic payment model of free versus premium, curation of music playlist.

3 Competitive Positioning

The digital music market is growing at an accelerating rate, with the entrances of two big global
players: Google and Apple. We are convinced, with a sound business model and a favorable position

in music industry, SendR is well-positioned to exploit this opportunity to its advantage.
Products & Services cover the entire chain of value

Majority of independent labels ranges from one-person companies to medium-sized companies with
niche music style. Unlike major labels, who enjoy ample capacity to perform the entire media value
chain, indie labels face capital constraints. It therefore exists the necessity for them to outsource non-
artist related elements - i.e. marketing, promoting and distribution - to major labels or specialist

service providers, like SendR.

SendR's business as rights aggregator and distributor can be easily replicated. However, as an
experienced service providers and supplier, SendR, with its value-added products & services, makes it
a go-to company for its customers and prospective customers. This, together with years of technical

experience, effectively create a high barrier to entry in the lucrative market of digital music.

Favorable Position in Competitive Market

Another substantial market-entry barrier is SendR’s well-known reputation in the music industry and
well-established connections to innumerable labels and distributors. It is therefore well-positioned to
take advantage of the digital music market trend, strike new agreements with licensors (SendR’s plan

to acquire € 3 million rights-package) as well as big global players — i.e. Google and Apple.
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Moreover, by settling for a completely digital business model, SendR is not only able to avoid risks

associated with a physical distributor, but it also possesses a highly scalable capacity, enabling it to
employ additional resource to meet the rising demand of the accelerating music market. We are

convinced that SendR will be able to utilize its potential to expand in the future.

Dr. Kalliwoda International Research GmbH | Initial coverage
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4 SWOT

Strengths Weaknesses

- Technologically leading, vertically integrated independent - High dependence of tier-1 platform: 70% reveunue
clearing house iTunes, Spotify and Amazon

- Located in downstream segments of media value chain, - Cluster risk from sizable acquisition of rights packages
which means it is less capital intensive from scouting and - Personnel risk from single layer of management
development and less risky from time-consuming - Lack of patent protection for the download platforms
promotion of creative talent and actual production developed by SendR

- Comprehensive portfolio of products and services
- Management's years of technical expertise and experience
- Well-established connections and reputation

- Highly scalable capacity
- High credit quality customer base

- Substaintial growth segment of music market - Switching risk due to limited duration of agreements
- Low competitions due to high market-entry barriers with customers
- SendR is a small enterprise in a market of significantly
larger international media corporations with immense
financial power.

5 Valuation

Due to the lack of listed peers, we use solely the Discount Cash Flow (DCF) model to value SendR

WACC
PV of FCFs in explicit period 8.9
Residual free cash flow 3.5
FV Residual period CFs in last year explicit period 43.3
PV of FCFs in terminal period 223
Terminal sales grow th 1.0%
Terminal EBIT margin 10.9%
Terminal ROCE 64.3%
Terminal tax rate 32.0%
Terminal incremental investment rate 11.5%
Enterprise value (EV) 311
= + Net cash / - net debt -0.3
;"_‘)_ + investments / - minorities 0.0
g Shareholder value 30.8
Qﬁ Number of shares outstanding (m) 1.2
£
= Fair value per share in € (today) 26
E Fair value per share in € (in 12 months) 27.98

Assumptions

WACC 9.0%

Source: Dr. Kalliwoda International Research GmbH
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DCF-Model

The following table present our financial forecasts and DCF calculation.

scounted-Cash-Flow-Modell

Phase 1
in EUR Mio. 2014E 2015E 2016E 2017E 2018E 2019E 2020E 2021E 2022E
Net sales 910 " 1228 ' 1622 ' 2059 ' 2553 ' 3089 @ 3645 = 4191 @ 47.35
(y-0-y change) 4.0% 34.9% 32.1% 27.0% 24.0% 21.0% 18.0% 15.0% 13.0%
EBIT " 063 " 147 197 | 200 = 270 ' 329 ' 38 ' 462 ' 515
(EBIT margin) 12.1% 10.2% 10.6% 10.6% 10.7% 11.0% 109%  #REFl | #REF!
NOPLAT " 044 " 100 " 134 7 142 ¥ 183 " 224 ¥ 265 " 314 " 350
+ Depreciation & Amortization 0.07 0.09 0.12 0.15 0.19 0.23 0.27 0.31 0.35
= Net operating cash flow 0.50 1.09 1.46 1.57 2.02 246 2.91 3.45 3.84
- Total investments (Capex and WC) -0.39 -0.70 0.35 -0.86 -0.75 -0.41 -0.49 -1.07 141
Capital expenditure -0.14 -0.10 -0.15 -0.18 -0.21 0.25 -0.30 -0.33 -0.38
Working capital -0.25 -0.60 0.50 -0.69 -0.54 -0.16 -0.19 -0.74 -1.03
=Free cash flow (FCF) 0.11 0.39 1.80 0.71 1.26 2.05 2.42 2.38 2.44
PV of FCF's "000 " 037 " 15 ' o056 ' 092 ' 137 ' 148 ' 134 ' 125
PV of FCFs in explicit period 8.85
PV of FCFs in terminal period 22.27
Enterprise value (EV) " 31.12
+ Net cash / - net debt -0.33
+ Investitionen / - Minderheiten 0.00
Shareholder value 30.79
Number of shares outstanding (m) ¥ 1.20
WACC 9.0%
Cost of equity 9.0% | 7.9% 8.9% 9.9% 10.9% 11.9% 12.9% 13.9%
Pre-tax cost of debt 7.5% 6.0% 37.65 41.38 45.12 48.86 52.60 56.33 60.07
Normal tax rate 32.0% 7.0%  30.81 33.71 36.62 39.52 42.42 45.32 48.22
After-tax cost of debt 5.1% b+t 8.0% 2594 28.26 30.58 32.90 35.21 37.53 39.85
Share of equity 100.0% ‘;t 2.0%| 22.30 24.19 26.08 29.87 31.76 33.65
Share of debt 0.0% 10.0%| 1948 21.05 22.62 24.19 2575 27.32 28.89
Fair value per share in € (today) 25.66 11.0% 17.24 18.55 19.87 21.19 22.51 23.82 25.14
Fair value per share in € (in 12 months) 27.98

Source: Dr. Kalliwoda International Research GmbH

6 FY2014 results and outlook

Revenues

In 2014 SendR’s revenue increases by 4%, from € 8.75 million in 2013 to €9.10 million.

FY14 results vs. previous year

S in EURM 2014E 2013
g Net sales 9.10 8.75 4.0%
% EBITDA 0.70 0.82 -14.9%
% EBITDA-Marge 7.7% 9.4%
5' EBIT 0.63 0.76 -16.5%
= EBIT margin 7.0% 8.7%
E Netincome 0.44 0.51 -13.3%
Net margin 4.8% 5.8%

Source: company data, Dr. Kalliwoda International Research GmbH
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Profitability

Share in sales 2014 vs. 2013

80.00% g
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70.00% International Research GmbH
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10.02%

1 B

Other operating
expenses

10.00%

0.73% 0.73% 0.00% 0.00%

0.00%

CoGS Personnel costs  Depreciation & Write-downs

Amortization

W2014E W2013

EBITDA decreased slightly by 15% to €0.70mn, pretax income dropped to €0.64mn (-16%) and net income
came at €0.44mn (-13.3%). Despite these declines, we are convinced that SendR will be able to take advantage
of the favorable market outlook in 2015 to improve its financial position.

Source:

EBITDA & EBITDA MARGIN

International Research GmbH
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Outlook

In our opinion, SendR is a promising company. Favorably positioned in an accelerating market, SendR, with its
sound business model and technical expertise as well as great reputation, will be able to achieve profitable

growth in the coming years. Based on our estimate, SendR’s 12-month target price will enjoy an upside potential

SendR SE | Initial coverage | April 2015

Source: company data, Dr. Kalliwoda

company data, Dr. Kalliwoda

of 33%, at €27.98 per share.

Net sales 12.28 16.22 20.59
EBITDA 1.56 2.09 2.24
EBITDA margin 12.73% 12.86% 10.90%
EBIT 1.47 1.97 2.09
EBIT margin 12.00% 12.13% 10.17%
Netincome 1.01 1.34 1.43
Net margin 8.19% 8.27% 6.93%

Our estimates for fiscal-year 2015E-17E
in EURmM 2015E 2016E 2017E

Source: company data, Dr.
Research GmbH

Kalliwoda International
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7 Financials

Profit and Loss Statement

Profit & Loss

Fiscal Year
in EUR Mio. 2011 2012 2013 2014E 2015E 2016E
Net sales 6.82 8.92 8.75 9.10 12.28 16.22
Change in inventories 0.00 0.00 0.00 0.00 0.00 0.00
Capitalised assets 0.19 0.00 0.00 0.00 0.00 0.00
Total Output 7.01 8.92 8.75 9.10 12.28 16.22
Cost of goods sold -4.64 -6.86 -6.60 -6.70 -8.70 -11.23
Gross profit 2.37 2.06 216 2.40 3.58 4.99
Other operating income 0.14 0.54 0.71 0.70 0.71 0.73
Personnel costs -0.78 -0.89 -1.16 -1.20 -1.51 -1.91
Depreciation & Amortization -0.05 -0.08 -0.06 -0.07 -0.09 -0.12
Write-downs -0.08 0.00 0.00 0.00 0.00 0.00
Other operating expenses -1.13 -1.00 -0.88 -1.20 -1.22 -1.71
EBIT 0.47 0.63 0.76 0.63 1.47 1.97
Net financial results 0.01 0.02 0.01 0.01 0.01 0.01
EBT 0.47 0.64 0.76 0.64 1.48 1.97
Income taxes -0.23 -0.24 -0.26 -0.20 -0.47 -0.63
Minority interests 0.00 0.00 0.00 0.00 0.00 0.00
Netincome /loss 0.24 0.40 0.51 0.44 1.01 1.34
EPS 3.01 0.33 0.42 0.36 0.83 1.1
DPS 0.00 0.00 0.00 0.00 0.00 0.00
Y-o-Y
Net sales na 30.81% -1.88% 3.98% 34.94% 32.08%
Total Output na 27.26% -1.88% 3.98% 34.94% 32.08%
Cost of goods sold na 47.85% -3.79% 1.58% 29.85% 29.11%
Gross profit n.a -12.98% 4.46% 11.32% 49.13% 39.29%
Other operating income na 300.00% 31.11% -1.13% 2.00% 2.00%
Personnel costs na 13.79% 30.64% 3.09% 25.86% 26.71%
Depreciation & Amortization na 61.36% -23.81% 3.98% 34.94% 32.08%
Write-downs na -100.00% . #DIV/0! na na na
Other operating expenses na -11.04% -12.65% 36.83% 1.59% 40.63%
EBIT n.a 34.30% 21.44% -16.54% 132.68% 33.44%
Net financial results n.a 177.43% -68.10% 0.00% 0.00% 0.00%
EBT n.a 36.20% 19.02% -16.42% 131.53% 33.31%
Income taxes n.a 5.75% 5.81% -22.48% 136.71% 33.31%
Minority interests na na na na na na
Netincome /loss n.a 65.33% 27.10% -13.33% 129.17% 33.31%
EPS n.a -89.04% 27.27% -13.33% 129.17% 33.31%
DPS n.a n.a n.a na na na
Percetange of Sales
= Net sales 100.00 % 100.00 % 100.00 % 100.00 % 100.00 % 100.00 %
','._‘J Total Output 102.79 % 100.00 % 100.00 % 100.00 % 100.00 % 100.00 %
— Cost of goods sold -68.00 % -76.86 % -75.37 % -73.63 % -70.85 % -69.26 %
g Gross profit 34.79 % 23.14 % 24.63 % 26.37 % 29.15 % 30.74 %
% Other operating income 1.98 % 6.05 % 8.09 % 7.69 % 581 % 449 %
M Personnel costs -11.48 % -9.99 % -13.30 % -13.19 % -12.30 % -11.80 %
o Depreciation & Amortization -0.76 % -0.94 % -0.73 % -0.73 % -0.73 % -0.73 %
,C" Write-downs -1.14 % 0.00 % 0.00 % 0.00 % 0.00 % 0.00 %
: E Other operating expenses -16.55 % -11.26 % -10.02 % -13.19 % -9.93 % -10.57 %
U_' EBIT 6.82 % 7.01% 8.67 % 6.96 % 12.00 % 1213 %
LTJ Net financial results 0.09 % 0.19 % 0.06 % 0.06 % 0.05 % 0.03 %
EBT 6.92 % 7.20 % 8.74 % 7.02 % 12.05 % 12.16 %
Income taxes -3.38 % -2.73% -2.95% -2.20 % -3.86 % -3.89 %
Minority interests 0.00 % 0.00 % 0.00 % 0.00 % 0.00 % 0.00 %
Netincome /loss 3.54 % 4.47 % 5.79 % 4.82% 8.19 % 827 %

Source: company data, Dr. Kalliwoda International Research GmbH
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Balance Sheet

Balance Sheet

Fiscal year

in EUR Mio. 2011 2012 2013 2014E 2015E 2016E
Assets

Cash and cash equivalents 0.62 1.29 0.79 0.60 1.03 1.13
Inventories 0.00 0.00 0.00 0.00 0.00 0.00
Trade accounts and notes receivables 0.00 0.01 0.28 0.50 0.39 0.52
Other current assets 1.80 1.19 1.92 1.90 1.92 210
Current assets 2.42 2.49 2.99 3.00 3.34 3.75
Property, plant and equipment 0.1 0.14 0.13 0.20 0.21 0.25
Intangible Assets 0.23 0.22 0.22 0.20 0.34 0.40
Goodwill 0.00 0.00 0.00 0.00 0.00 0.00
Other assets 0.01 0.00 0.00 0.10 0.25 0.32
Deferred tax assets 0.00 0.00 0.00 0.00 0.00 0.00
Non-current assets 0.35 0.36 0.34 0.50 0.80 0.97
Assets 2.77 2.85 3.33 3.50 414 4.72
Liabilities & Equity

Trade payables 0.54 0.50 0.99 1.00 0.30 0.68
Other liabilities 0.23 0.22 0.07 0.03 0.43 0.52
Short-term financial debt 0.00 0.00 0.31 0.00 0.00 0.00
Provisions 0.72 1.09 0.81 0.90 0.95 1.39
Current liabilities 1.49 1.82 217 1.93 1.67 2.58
Long-term financial debt 0.00 0.00 0.00 0.00 0.00 0.00
Special benefits 0.00 0.00 0.00 0.00 0.00 0.00
Pension obligations 0.00 0.00 0.00 0.00 0.00 0.00
Deferred tax liabilities 0.07 0.07 0.07 0.07 0.07 0.07
Long-term liabilities 0.07 0.07 0.07 0.07 0.07 0.07
Liabilities 1.56 1.89 2.25 2.00 1.75 2.66
Shareholders equity 1.21 0.96 1.09 1.50 2.40 2.07
Minority interests 0.00 0.00 0.00 0.00 0.00 0.00
Total Liabilities & Equity 2.77 2.85 3.33 3.50 414 4.72

Source: company data, Dr. Kalliwoda International Research GmbH
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Cash Flow Statement

Cash Flow Statement

Fiscal Year
in EUR Mio. 2011 2012 2013 2014E 2015E 2016E
Netincome / loss 0.24 0.40 0.51 0.44 1.01 1.34
Depreciation & Amortization 0.05 0.08 0.06 0.07 0.09 0.12
Change in Working Capital -047 -0.05 0.14 0.25 0.60 -0.50
Others 0.64 0.37 -0.28 0.09 0.05 0.44
Net Operating Cash Flow 0.47 0.80 0.43 0.85 1.74 1.40
Cash Flow from Investing -0.20 -0.07 -0.05 -0.14 -0.10 -0.15
Free Cash flow 0.27 0.72 0.38 0.71 1.64 1.24
Cash Flow from Financing -0.30 0.00 -0.38 -1.42 -1.21 -1.14
Change in Cash -0.03 0.72 0.00 -0.71 043 0.10
Cash, Beginning of the period 0.62 0.59 1.31 1.31 0.60 1.03
Cash, End of the period 0.59 1.31 1.31 0.60 1.03 1.13
Source: company data, Dr. Kalliwoda International Research GmbH
Financial Ratios
Fiscal Year 2011 2012 2013 2014E 2015E 2016E
Gross Margin 33.84% 23.14% 24.63% 26.37%  29.15% 30.74%
EBITDA Margin 7.38% 7.95% 9.40% 7.69% 12.73% 12.86%
EBIT Margin 6.64% 7.01% 8.67% 12.13% 10.17% 10.56%
Net Margin 3.44% 4.47% 5.79% 4.82% 8.19% 8.27%
Return on equity (ROE) 28.12% 36.65% 49.52% 33.96% 51.64% 60.11%
Return on assets (ROA) 10.74% 13.56% 16.21% 12.69%  26.18% 30.14%
Return on capital employed (ROCE) 18.49% 37.55% 43.46% 27.68%  40.61% 62.55%
Equity Ratio 43.77% 33.71% 32.57% 42.80% 57.84% 43.76%
Current ratio 1.63 1.37 1.37 1.55 1.99 1.45
Quick ratio 0.42 0.72 0.49 0.57 0.85 0.64

Source: company data, Dr. Kalliwoda International Research GmbH

'__f_:
)
—
e
Q
72!
0

a%
=)
g

Sa

Dr. Kalliwoda International Research GmbH | Initial coverage



w
.« -
El}
pom——
(2]
Z

J

Compan

'__f—:
Q
—
(an
ab
177)
Q

a%
[y
=]
=2

=

SendR SE | Initial coverage | April 2015

DR. KALLIWODA

INTERNATIONAL RESEARCH GmbH

Primary Research | Fair Value Analysis | International Roadshows

Arndtstr. 47

60325 Frankfurt
Tel.: 069-97 20 58 53
Fax: 069-13 8192 15

Head:
Dr. Norbert Kalliwoda
E-Mail: nk@kalliwoda.com

CEFA-Analyst; University of
Frankfurt/Main; PhD in Economics;
Dipl.-Kfm.

Sectors: IT, Software, Electricals &
Electronics, Mechanical Engineering,
Logistics, Laser, Technology, Raw
Materials

Dr. Peter Arendarski
E-Mail: pa@kalliwoda.com

Senior-Analyst, Msc & Ph.D in Finance
(Poznan Univers. of Economics),CFA
Level 3 Candidate

Sectors: Technology,Raw Materials,
Banks & Insurances, Financial-
Modelling (Quant., Buyside)

Patrick Bellmann
E-Mail: pb@kalliwoda.com

Junior-Analyst; WHU - Otto
Beisheim School of Management,
Vallendar

Sectors: Support Research and
Quantitative Approach

Andreas Braun
E-Mail: rb@kalliwoda.com

Junior-Analyst; University of
Frankfurt/Main

Sectors: Support Research and
Quantitative Approach

Harald Gruber
E-Mail: hg@kalliwoda.com

DVFA-Senior-Analyst, Diplom-
Okonom (Universitit Giessen)

Sectors: Technology/Special Situations

Michael John
E-Mail: mj@kalliwoda.com

Dipl.-Ing. (Aachen)

Sectors: Chemicals, Chemical
Engineering, Basic Metals, Renewable
Energies, Laser/Physics

Olaf Koster
E-Mail: ok@kalliwoda.com

Dipl.-Betriebswirt, EBS

Sectors: Renewable Energy/Technology

Christoph Loffel
E-Mail: cl@kalliwoda.com

Bachelor Betriebswirtschaftslehre
Universitit Mannheim

Sectors: Financials, Real Estate

Dario Maugeri
E-Mail: dm@kalliwoda.com

Master of Science in Corporate Finance;
Rotterdam School of Management

Sectors: Automotive, Technology

Dr. Christoph Piechaczek
E-Mail: cp@kalliwoda.com

Dipl.-Biologist; Technical University
Darmstadt; Univ. Witten-Herdecke.

Sectors: Biotech & Healthcare; Medical
Technology Pharmaceutical

Nele Rave
E-Mail: nr@kalliwoda.com

Lawyer; Native Speaker, German
School London,

Legal adviser

Hellmut Schaarschmidt;
E-Mail: hs@kalliwoda.com

Dipl.-Geophysicists; University of
Frankfurt/Main.

Sectors: Oil, Regenerative Energies,
Specialities Chemicals, Utilities

Dr. Erik Schneider
E-Mail: es@kalliwoda.com

Dipl.-Biologist; Technical University
Darmstadt; Univ. Hamburg.

Sectors: Biotech & Healthcare; Medical
Technology Pharmaceutical

Alejandro Silva
E-Mail: asr@kalliwoda.com

Dipl.-Betriebswirt, Universitit
Zaragoza, CAIA Level II Candidate

Sectors: Basic Materials, Oil&Gas,
Renewables

Hans-Georg Sutter
E-Mail: hsu@kalliwoda.com

Dipl.-Wirtschaftsingeni€ University
Kaiserslautern

Sectors: IT/e-commerce

Rainer Wochele
E-Mail: rw@kalliwoda.com

Bachelor of Science in Economics and
Business Administration (Goethe
University Frankfurt M. / Graduation
Fall 2013)

Junior-Analyst

Also view Sales and Earnings
Estimates:

DR. KALLIWODA | RESEARCH
on Terminals of Bloomberg,
Thomson Reuters, vwd group and
Factset

Analyst of this research:
Dr. Norbert Kalliwoda, CEFA

Dr. Kalliwoda International Research GmbH | Initial coverage




SendR SE | Initial coverage | April 2015

Essential information, disclosures and disclaimer

Essential information, disclosures and disclaimer

A. Essential information

The investments in financial instruments and securities (e.g. equities, bonds) generally involved on high risks. It
is possible that the investors lose some or all of the invested money. Potential investors should be aware of the
fact that the prices of securities could fall and rise. The income from such an_investment might be considerable

fluctuations. Investment strategies are not appropriate at all times and past results are not a guarantee for the
future performance. Investors should make their own and independent decisions as to whether a risky
investment.

B. Disclosures according to Section 34b of the German Securities Trading Act
(WpHG) and to the German Regulation governing the Analysis of Financial
Instruments (FinAnV).

1. Information about author, company held accountable, regulatory authority:

Company responsible for the content of this document: DR. KALLIWODA INTERNATIONAL RESEARCH
GmbH, Frankfurt am Main, Germany.

Regulatory authority for DR. KALLIWODA INTERNATIONAL RESEARCH GmbH is the Federal Financial
Supervisory Authority (BaFin), Graurheindorfer Strale 108, 53117 Bonn, Germany and Lurgiallee 12, 60439
Frankfurt am Main, Germany.

Author of this research: Dr. Norbert Kalliwoda, Analyst, CEO and founder of DR. KALLIWODA
INTERNATIONAL RESEARCH GmbH.

1. Additional Information.:

1. Sources of information:

Essential sources of information for the compilation of this document are publications from domestic and
international information services and media (e.g. Bloomberg, dpa-AFX, Reuters, VWD, among others),
financial press (e.g. Allgemeine Zeitung Frankfurter, Borsenzeitung, Financial Times Handelsblatt and others),
specialized trade press, published statistics, rating agencies as well as publications by peer group companies and
the company itself. Additionally, conservation has been held with the management of the company. This
document was made available to the company before publishing to ensure the correctness of the information
provided.
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2. Summary of the basis of valuation principles and methods used to prepare this document:
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Within the scope of the evaluation of companies the following valuation methods are applied: Multiple-based
models (Price/Earnings, Price/Cash-flow, Price/Book value, EV/Sales, EV/EBIT, EV/EBITDA), peer group
comparisons, historic valuation methods, discounting models, sum-of-the-parts-approaches, substance-valuation
methods and swot-analyses. The valuation principles and models are dependent on macroeconomic factors, such
as interest rates, exchange rates, raw materials and on basic assumptions about the economy. Besides, the market
moods and market sentiment affects the valuation of enterprises. The approaches are based on expectations that
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could change rapidly and without advance warning according on developments specific to individual branch.
The valuation results and fair values derived from the models might therefore change accordingly.

The ratings are the evaluation results and refer to a fair value pricing reflecting a time-horizon of up general
relate to a twelve-months. Nevertheless, evaluation results are subject to changing market conditions and

Compan

constitute merely a snapshot. The evaluation results and fair values may be reached faster or slower than
expected by the analysts. The results and fair values may to be scale upwards or downwards.

DR. KALLIWODA INTERNATIONAL RESEARCH GmbH uses the following rating model:

BUY: Based on our analysis, we expect the stock to appreciate and produce a total
return of at least 10% over the next twelve months

ACCUMULATE: Based on our analysis, we expect the stock to appreciate and produce a total
return between 5%- 10% over the next twelve months

HOLD: Based on our analysis, we expect the stock to produce a total return between -5%
and +5% over the next twelve months

REDUCE: Based on our analysis, we expect the stock to cause a negative return between -
5% and -10% over the next twelve months

SELL: Based on our analysis, we expect the stock to cause a negative return exceeding -
10% over the next twelve months

3. Date of first publication of this document: 29" of April 2015

4. Updates:

A specific update of this document has currently not been set. The research reflects the author’s judgement on
the date of this publication and is subject to change without any notice. The document might be incomplete or
reduced and it may not contain all information concerning the company covered. It is in the sole decision of DR.
KALLIWODA INTERNATIONAL RESEARCH GmbH whether and when a potential update of this research is
made.

1. Disclosures about potential conflicts of interest:

The business model of DR. KALLIWODA INTERNATIONAL RESEARCH GmbH is based on economic
relationships with issuer company and equity transactions to be performed relating to the issuer’s stock. Dr.
Kalliwoda Research has entered into an agreement about the creation of this document with the company which
is, or whose financial instruments are the issue of this research.
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Conflicts of interest may be in existence with employees of DR. KALLIWODA INTERNATIONAL]
RESEARCH GmbH who are the authors of this document as well as other persons that were involved in the
preparation of this research or related parties.
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Following conflicts of interest might exist:
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1. DR.KALLIWODA INTERNATIONAL RESEARCH GmbH employees or other persons that were involved in the
preparation of this document or related parties might have a major shareholding (holding more than 5%) of the share
capital of the emitter that is, or whose financial instruments are, the subject of the research.

Compan

2. DR.KALLIWODA INTERNATIONAL RESEARCH GmbH employees or other persons that were involved in the
preparation of this document or related parties are possibly holders of instruments that are mentioned in this research (or
that are linked to these instruments) or might become holders and could regularly trade the emitter’s securities or
securities based on these issues as principal or agent.

3. DR.KALLIWODA INTERNATIONAL RESEARCH GmbH employees or other persons that were involved in the
preparation of this document or related parties could have participated in leading a consortium for the emitter via a
public offering of the financial instruments that are the subject of this research.

4. DR.KALLIWODA INTERNATIONAL RESEARCH GmbH employees or other persons that were involved in the
preparation of this document or related parties might have been party to an agreement on the provision of investment
banking services with the emitter which is the subject of this research, or have received services or a pledge to perform
under the terms of such an arrangement during the same period.

5. DR.KALLIWODA INTERNATIONAL RESEARCH GmbH employees or other persons that were involved in the
preparation of this document or related parties may have other substantial economic interests concerning to the emitter
which is the subject of this research.

6. DR.KALLIWODA INTERNATIONAL RESEARCH GmbH employees or other persons that were involved in the
preparation of this document or related parties might have been party to an agreement with the company, which is the
subject of this research, resulting in receiving the compensation for preparation of this research.

7. DR.KALLIWODA INTERNATIONAL RESEARCH GmbH employees or other persons that were involved in the
preparation of this document or related parties received the feedback concerning the company profile and SWOT from
the company, which is the subject of this research, before publishing this report to the public.

Important: Please get familiar with possible risks and possible conflicts of interest in the disclosure and
disclaimer at the end of this report, especially for this report: 6. and 7.

The analysts have limited access to gain information that possibly could constitute a conflict of interest for the
institution DR. KALLIWODA INTERNATIONAL RESEARCH GmbH keeps insider registers appropriate to
sec. 15 WpHG for assignees that normally have approach to inside information. Insiders” dealings appropriate to
sec. 14 WpHG categorically are prohibited.

The analysts that composed this research did not receive or acquire shares in the emitter that is the
subject of this document at any time. The analysts mentioned above herby certify that all of the views expressed
accurately reflect the individual views about the emitter. No part of the indemnity was, is or will be, directly or
indirectly, linked to the evaluation result or views expressed by the analyst in this research.

C. Disclaimer:

This document is published and being distributed by DR. KALLIWODA INTERNATIONAL RESEARCH
GmbH solely for informational purposes and for the personal use by persons in Germany. This research is not
intended to be in any form an offer or advice to buy or sell the securities referred to herein. This research is
intended to provide information to assist investors in making their own investment decisions. Any decision to
purchase any securities of the emitter must be made solely on the basis of the information contained in the
offering documents from the emitter relating to such securities and not on the contents hereof. Furthermore, our
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recommendation may not be fully suitable to every investor, depending on their investment objective, individual
financial situation or targeted holding period.
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Potential investors should seek professional and individual information and advice before making their
investment decisions. This document neither constitutes a contract or any kind of obligation.

Neither this document nor any copy, in whole or in part, thereof may be distributed in any other jurisdiction
where its distribution might be restricted by law, and person into whose published this document comes should
inform and observe themselves about any such restrictions.
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The information within this document has been obtained from sources believed by DR. KALLIWODA
INTERNATIONAL RESEARCH GmbH to be reliable. DR. KALLIWODA INTERNATIONAL RESEARCH
GmbH does not examine the information to be verify and complete, nor warrantees its correctness and
completeness. Although due attention has been taken in compilation this document, it cannot be excluded that
the information given is not complete or the document contains mistakes.

Compan

The liability of DR. KALLIWODA INTERNATIONAL RESEARCH GmbH shall be restricted to gross
negligence and wilful misconduct. All aspects penned in this document are those of DR. KALLIWODA
INTERNATIONAL RESEARCH GmbH respectively the authors and subject to modify without notice. Possible
faults or incompleteness of this document may be reformed by DR. KALLIWODA INTERNATIONAL
RESEARCH GmbH and do not constitute reasons for liability, neither with regard to indirect nor to direct or
consequential losses.

Moreover, DR. KALLIWODA INTERNATIONAL RESEARCH GmbH does not accept any responsibility and
liability for any damage arising from using of this research or its contents or otherwise arising in relation
herewith. In each case, the liability and responsibility of DR. KALLIWODA INTERNATIONAL RESEARCH
GmbH is limited to typical, predictable damages and the liability for any direct or indirect losses is excluded.

This document is subject to the laws of the Federal Republic of Germany. Place of jurisdiction is Frankfurt am
Main, Germany.

This document or any copy, in whole or in part thereof, may be distributed in any other jurisdiction where its
distribution might be restricted by law and persons who have access to this document have to inform and observe
themselves about any such restrictions.

In the United Kingdom this document is to be distributed only to persons who are described in Section 11 (3) of
the Financial Services Act 1986 (Investment Advertisements) (Exemptions) Order 1996 (as amended). This
research may not be distributed and forwarded directly or indirectly to any other group of individuals. The
distribution of this document in other international jurisdictions may be restricted by law and individuals who
possess this study should inform themselves of any existing restrictions and comply with them.

Neither this document nor any copy of it may be taken or transmitted into the United States of America,
Canada, Japan or Australia or distributed, directly or indirectly, in the United States of America, Canada,
Japan or Australia or to any resident thereof. Any Failure to comply with these restrictions may
constitute a violation of United States, Canadian, Japanese or Australian securities laws or the law of any
other jurisdiction.

By confirming this document the reader or user agrees and accepts to be bound by all of the foregoing provisions
and this disclaimer. Besides, the user accepts not to distribute this document to unauthorized persons. The user of
this document compensated DR. KALLIWODA INTERNATIONAL RESEARCH GmbH for any
disadvantages, damages, claims and losses resulting from or in relation with the unauthorized use of this
document.
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© 2015 DR. KALLIWODA INTERNATIONAL RESEARCH GmbH, Steinstr. 24, D-64839 Miinster und
Arndtstra3e 47, D-60325 Frankfurt am Main. All rights reserved.
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